Pharma Business Consultants
Information on Company, Open Positions
and Partnership Opportunities
The current business practices aren't good enough to create lasting corporate
value. Achieving historical returns requires smart planning, new insight into
economics, market intelligence and the organizational capabilities to chart and
deliver winning strategies.
We are the corporate adviser for healthcare, pharmaceutical, biotechnology,
medical devices and diagnostic companies worldwide. We offer suitable business
development, organic growth, capital raising, merger, acquisition, investment,
divestment and diversification strategies for them.
We direct scientists, physicians and other professionals for drug/device
development, manufacturing, preclinical/clinical trials, project management and
related services. We help companies to commercialize their products by providing
technical, scientific, marketing and management expertise.
We provide consulting to identify and develop new business opportunities through
strategic alliances and partnerships for technology/product licensing and corporate
partnerships.
We specialize in buying and selling of companies, investment banking and
investment deals in USA, Europe, emerging markets, Latin America and India.
We present opportunities to strengthen client company's intelligence and growth
outlook. We offer innovative business development solutions. We are the motivated
achievers with out-of-box thinking looking to make a significant difference. We have
passion to be creative and self starter to deliver outstanding results.
Review our business development opportunities at http://BioBusinessInc.com
We need Business Consultants to work with us who could operate from their home
on part time or full time basis. They would identify companies in any field worldwide
which may be interested in buying another business or willing to sell themselves.
Responsibilities include convincing companies to unlock their potential through
merger/acquisition/sale, development and implementation of effective marketing
procedures, coordination of all activities and writing/communicating proposals
and reports. They are required to have business attitude/instinct/knowledge,
common computer, networking and marketing skills.
Your involvement will be from the beginning to end, from search to close the deal.
You will be involved with the every step of the process and follow up on every
detail, including, but not limited to, help in negotiations, liaison between buyers
and sellers, facilitating the whole process, and make sure that both parties get

satisfactory services.
You will be paid an average of 1.0% of the sale price of the company upon
consummation of the deal. You will incur some expenses in building your business,
mostly in meeting with the leads and prospects as necessary. Initial ground work
could be done by online searches, networking, e-mails and calling the targets.
If you can contribute to these goals, we would like to receive your resume and
a brief statement on why this opportunity is a good fit to your background and
interests. Please feel free to pass this information to your colleague or friend if you
think they may benefit from it.
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